QUARTER THREE
REVIEW 2021
THE THIRD QUARTER
Similar to many other businesses in our sector, quarter 3 for Holmes Hosking has been a busy one. Demand
for opportunities of all kinds is thankfully showing no sign of waning, and we have been fortunate to be involved
with some local landmark buildings, helping our profile develop in the area. With inflation creeping up and interest
rates so low, investment in bricks and mortar continues to be an attractive option, which has been reflected in the
increase in projects we are working on.
In the office, Bianca and Harry continue their excellent work, seeking out new development opportunities and
we hope to keep you updated with these in due course.
Away from the office it’s been an interesting three months – business trips to the Middle East, recent petrol station
queues, not to mention a wedding!!

CASE STUDIES - examples of recent transactions by HH in quarter three
BROMLEY ROAD, BECKENHAM

When we first discussed the possibility of marketing this site with our joint agents Neun Brook, we were
immediately excited by the prospect. The Beckenham Theatre Centre is run by a local charity, established in 1948.
The building they occupied on Beckenham Lane had however deteriorated over time, and despite their best efforts
to maintain it, recent surveys had highlighted a long list of issues and the building was unfortunately condemned,
with the cost of rectifying the faults making it unviable for the organization going forward. Keen to continue to
provide a stage for local thespians, the charity took the difficult decision to sell their home of 70+ years in order to
relocate to new, more suitable premises, and ensure that they will still be ‘treading the boards’ in another 70 years’
time. Holmes Hosking and Neun Brooks role therefore was to secure an unconditional, quick and straight forward
sale for the best price possible, to put the theatre in a strong position for their new move. A task we knew we were
more than up to!
Located on the main road between Bromley and Beckenham, the theatre’s prominent position ensured that it
would receive plenty of attention. Our marketing campaign focused on this, with a combination of online and local
marketing which generated in excess of a hundred enquiries. After a deadline for offers was set and numerous
bids received, Belmont Property stood out from the crowd as the best buyer. From acceptance of their offer until
completion they didn’t let us down. Aware of the seller’s situation contracts were exchanged within 10 days of
receiving a legal pack and contract. The process was as smooth as we’ve ever experienced.
With the sale now completed we’re pleased to report a happy seller and happy buyer. We do like a deal where all
parties come away completely satisfied!

LAURIE GROVE, NEW CROSS - OUR BIGGEST DEAL YET!
Having spent large parts of our teenage years enjoying the New Cross night life, we were very keen to involve
ourselves in this rare chance to purchase 7 adjacent freehold houses on Laurie Grove. Belonging to Goldsmiths
University, the buildings had become surplus to requirements, and local property consultants Frankham’s had been
employed to run change of use applications to residential and manage the disposal process. When the opportunity
crossed our desks, we knew instantly there was only one client who would both share our excitement for the deal,
and would not only perform but blow the sellers socks off.
After collectively spending a considerable amount of time number crunching and getting to know the details of
every sale in the area over the last few years, we and our clients were sufficiently comfortable with the values to be
confident submitting our offer to Frankham’s and Goldsmiths University. After several nail-biting weeks, whilst the
offers were being considered, and once a second round of bidding had taken place, we were absolutely delighted
to receive the news that the offer had been accepted. On receipt of contracts our client and his solicitor lived up to
their reputation and within days the deal was done.
We love Southeast London, and we know it like the back of our hands. This transaction shows that we know our
clients and their needs just as well. Placing such interesting opportunities is the most exciting part of our job.
Next for these attractive Victorian houses will be a complete renovation, then it’s likely they will be sold as fantastic
family homes moments from the transport links and amenities that New Cross has to offer.

THE FINAL QUARTER OF 2021
So far, it’s been an exciting first year of trading for HH. As we close in on our 12-month anniversary, we go into
the last quarter with an ever improving team and determination to continue to grow, be involved in interesting
transactions and build new relationships.
Call us on 020 8325 2525 to discuss our current and potential opportunities.
THANKS FROM THE HOLMES HOSKING TEAM.

